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Lesson Plan for SOP 2002 Social Psychology  
 
Topic: Persuasion: From Global Warming to Climate Change  
 
Objectives: Assist students gain understanding and insight about persuasion by analyzing the 
difficulties in presenting the process Earth is going through as a result of pollution.  
 
Learning outcomes: Students will demonstrate knowledge of ethical thinking and its 
application to issues in society.  They will be encouraged to identify potential solutions using 
critical thinking and scientific reasoning.  Lastly, they will have the opportunity to gain insight 
and understanding about how natural systems function and recognize the interaction between 
humans and the environment.  
 
Description: Students learn about the latest research on persuasion with special consideration 
to the source, the message, and the audience.  They will also learn about the difference 
between central route and peripheral routes to persuasion.  Climate change will be utilized as 
an example for students to find application to learned material on persuasion. 
 
1 – Persuasion will be presented as any attempt to change a person’s attitude.  Students will 
learn that there are three main considerations in persuasion:  the source, the message, and the 
audience.  The source is the person presenting the information.  Students will learn to consider 
the source’s credibility and the source’s likability.  In terms of the message, students will be 
presented with the latest research on the effectiveness of appealing to reason vs. emotion.  
Specifically, students will learn in what circumstances it is recommended to appeal to reason 
and in what circumstances it is recommended to appeal to emotion.  The role of repetition of the 
message as a tool to persuasion will be discussed. In terms of the audience, need for 
cognition, age, cultural differences, and distractions will be presented as main considerations in 
the process of persuasion. 
 
2 – Students will learn that there are two routes to persuasion:  central route and peripheral 
route.  Central route or systematic processing is the route of persuasion that involves careful 
and thoughtful consideration of the content of the message.  Peripheral route or heuristic 
processing is the route of persuasion that involves some simple cue, such as attractiveness of 
the source.  Students will then be engaged in class discussion about the two routes to 
persuasion and in which specific circumstances one may me more beneficial than the other.   
 
3 – Students will be given a homework assignment where they have to conduct research about 
climate change and write a 450 word paper with five references.  
 
4 – Students will be divided into six groups and will be given instructions to condense their 
individual papers into a persuasive presentation.  Each of the six persuasive presentations will 
be followed by a discussion about the effectiveness of the performance considering the source, 
the message, the audience and the route to persuasion.   
 


